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OCOBEHHOCTHU KPOCC-KYJIbTYPHOI'O MAPKETHUHTA
ITPU BBIXOJIE HA KNTAUCKHUI PBIHOK

Annomayua. OTCyTCTBHE, WIH HEBBICOKMM YPOBEHB TaK Ha3bIBAEMOIO «KPOCC-KYJIBTYPHOTO»
MapKeTHHTa Ha KOPIIOPATUBHOM YPOBHE HEPEIKO OOYCIOBIMBAET CPABHUTEIHHO HU3KYIO

3G PEKTUBHOCTH UCIIOIB30BAHUS UMEIOLINXCS PECYPCOB, B TOM YHCIIE — PECYPCOB BPEMEHH.
PanmonanbHas HOCTaHOBKA KPOCC-KYJIBTYPHOTO MapKeTHHIa 0a3upyeTcss Ha U3yUeHHH
HAallMOHAJIbHOIO MEHTAJIMTETA, IEJI0OBBIX TPALAULIMM, U IPAKTUYECKOM UCIIOIb30BaHUH ITOTO
3HAHMUS BO B3aMMOJCHCTBUY C AeJI0BbIMU napTHepaMu. [IpencraBurenu Kuralickon HapogHoit
PecnyOnuku MMEIOT BBIpayKEHHbIE TPU3HAKH, UITHOPUPOBAHKUE KOTOPBIX B 1€JI0BOM OOIIEHUHT
YpeBaTO POCTOM SIBHBIX U HESABHBIX U3JEPKEK. ABTOP CTaTbU MPEAIPHUHSI MTONBITKY BBISIBUTH
6a30BbIe YePTHI HAIMOHAIBHOTO MEHTANIUTETA U TpatuLuii fenosoro obuenus B KHP, ¢ nenbio
(dbopMupOBaHUs Pe3yJIBTaTUBHOIO KPOCC-KYIBTYPHOTO MapKETHHTa 3apyOEKHBIX UTPOKOB,
CTPEMSALIUXCA K BBIXOAY Ha KUTAaUCKHUM PBIHOK.

Knioueevie cnoga: MapkeTHHT Kpocc-KyasTypHblil, KHP, ppIHOK, B3aUMOJENCTBUE UTPOKOB,
HaAI[MOHAJIbHBIE 0COOEHHOCTH.
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FEATURES OF CROSS-CULTURAL MARKETING
WHEN ENTERING THE CHINESE MARKET

Abstract. The absence or low level of so-called "cross-cultural" marketing at the
corporate level often leads to a comparatively low efficiency in the use of available resources,
including time. Effective cross-cultural marketing is based on the study of national mentality and
business traditions, and the practical application of this knowledge in interactions with business
partners. Representatives of the People's Republic of China have distinct characteristics, the
ignoring of which in business communication is fraught with an increase in explicit and implicit
costs. The author of this article attempted to identify the fundamental features of the national
mentality and business communication traditions in China, with the aim of developing effective
cross-cultural marketing for foreign players seeking to enter the Chinese market.
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Hepenko MeHemkepbl UITHOPUPYIOT BIUSHUE HEPOPMATIbHBIX UHCTUTYTOB —
oObIYaeB, TpaJMIMK OOIIEHHUs, JIeTOBOro 000pOTa, HAa MPOIECCHl U PE3YIbTaThI
AKCIMOPTHO-UMIOPTHBIX M HMHBIX CIENOK. Takoil MOoAXoJ 3a4acTyr0 MPUBOAHUT K
noTepsiM BpeMeHU U pecypcoB. Kpocc-KynbTypHbI MApKETUHT, IPU MPABUIBHON
OpraHU3allH, MTO3BOJISET MOBBICUTH OTJa4y KOPIIOPATUBHBIX PECYPCOB.

Pa3nble uccnenoBarenu akIEHTHUPYIOT MHOTOOOpa3HbIE aCHEKThl KpocCc-
KyJbTYPHOTO MapKETHHIa, OCHOBBIBASICh HA U3yUYEHUH HAIIMOHAJbHBIX TPAJIULUNA U
MEHTaJIUTEeTa TOPTOBIIEB, MOCPEAHUKOB, moTpedurteneit. Tak, 0. KapactosHosa
UCCle1oBaja KyJbTypHBIE pa3Iinyusl, OKa3bIBAIOIINE BIMSIHUE HA MOTPEOUTEIBCKOE
nosenenne B Kutae u CILA, u cooTBeTCTBYIOIINE MApPKETUHIOBbIE HHCTPYMEHTHI,
KaHaJibl KOMMYHHKauu. Cpeau KIIOYEBBIX Pa3Induil B MOAXOAaX OHA BbIJEIUIIA
«..KOJUIEKTUBHU3M U CTaTyCHOCTh B KuTae, MpOTUB MHAMBUAYaJIU3Ma U CBOOOIBI
BbiOOpa B CIIIA». ABTOp aklEHTHpPYET «HEOOXOAMMOCTh aJanTaliu CTpaTerui
MOJT JIOKAJIbHbIE OCOOCHHOCTH ISl JOCTIKEHUS KOHKYPEHTHBIX MPEUMYIIECTBY
[3].

Z. Wang uccnefoBall KpOCC-KYJIbTYpHbIE MApKETHHTOBBIE CTpaTervu Ha
KUTANCKOM pPBIHKE, W cjellal O0OOCHOBAaHHBIM BBIBOJI O TOM, YTO «..KpOCC-
KyJbTYpHBI MapkeTHHI B KwWTae HMeeT CTpareru4eckd BaKHOE 3HAYEHUE B
ycioBuax —mobOanu3anuu. Paborags ¢ pa3HOOOpa3HbIMU  MOTPEOUTESIMHU,
KOMIIAHUSIM TPUXOAMUTCS aJalTUPOBAThCA K KYJIbTYPHBIM Pa3IudusIM, HU3ydaTb
OCHOBHbIE  IIEHHOCTHM  KHUTAHCKOM  KyJIbTYpbl, MOJEIU MOTpeONeHUs H
NPEIOYTEHNs, KOTOPBIE BIUAIOT HA MAPKETUHIOBbIE cTpareruu. [1pu 3Tom Oananc
MEXIy IoOanm3alnue W JIoKamu3alueld MMeeT KIIIoYeBOe 3HaueHue. | nbkoe
coyeTaHue IIO00AJbHBIX M JIOKAJbHBIX AaCIEKTOB MOTYT IIOMOYb KOMIIAHUSAM
KOHKYPHUPOBATh U YCTOMYUBO pacTu» [6].

II. I'yans, E.b. KmeTh wuccienoBamum «mpoOiieMbl HHTEPHET-MapKETHHTA
INPUMEHUTENBHO K KHTANCKOMY MEHTAJIUTETY». ABTOpbl MPOBEIU AHAIN3
NOMYJIIPHBIX COLMANIbHBIX ceTed KuTas, ¢ mo3unuii 0cCOOEHHOCTEN MEHTAJIUTETa
xkutenet KHP [1].

Bbonee Ttoro, A.W. Jlybenckuii yBepeH: « BeipaboTka eIMHONW MapKEeTHHIOBOM
cTpareruu st Bcero Kutasi 3arpyaHUTENIbHA, TaK KaK BEIUKH KYJIbTYpHbIE U
AKOHOMHUYECKHE Pa3JINUUs MEXKIYy MYHHUIIMIAIUTETAMH, TOPOJIaMU U CEIbCKUMU
parioHamu BHYyTpHU Kuras» [2].

K.C. OguniioBa ucciemayer mapketivieiicel Kutas, Bxirouas AliExpress,

TCHACHIMWMKU MW IICPCIICKTHUBLI KX PA3BUTHA. Omna IMOAYCPKUBACT CTPAHOBLIC
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OCOOCHHOCTH AJIEKTPOHHOM KOMMEPIIMHU: «..MapKETIUIEHChl OCTaloTci Hanbosee
MEePCHEKTUBHOM M BOCTPEOOBAHHON (DOpPMOI TOPTOBIM — 32 OCHOBY 3TOM OM3HeEcC-
Mofien ObUT  B3AT KIACCUYECKUH TMpUMep pbIHKA, OPraHU30BAaHHOTO B
KHOEPIPOCTPAHCTBE C HCIIOJIIb30BAHMEM HWHHOBAIIMOHHBIX METOmOB. Ilpu 3TOM
KKl MApKETIJICHC Pa3BUBACTCA MO MHAMBUYAJIBHOMY KYpPCY, KOTOPBIN 3aJaH
CTPaHOU €ro MPOUCXOKIACHUS [4].

X.Uxy 3amerun: «bpicTpoe pa3BuTHE HMHTEPHET-TEXHOJOTUM BBI3BAIIO
W3MEHEHUsI B MeAua-uHaycTpuu, onnaiH-CMU, Ha comuanbHbIX miargopmax, B
OHJIAH-MapKeTUHre. ABTOp yTBepxkAaeT: «MapkeTuHr oniaiH-menua Kurtas u
Poccur mMmeer pasHble CTpaTeruu W HAMPABICHUS Pa3BUTHSA M3-3a Pa3HUIIBI B
camux CMMU u crenenn mx «wmapkerusauum». C Ipyrom CTOPOHBI, MOCKOJIBKY
TpaekTopuu pa3zBuTusi meaua B Kurae u Poccum mnepecekanuch, CyIIECTBYIOT
TEeCHbIC OOMEHBI 1 CBSI31, U HAOIIOMAIOTCS CXOXKHUE TIPoIiecch» [5].

[IpoBeneHHBII HaMM aHalW3 MO3BOJWI OOOCHOBAaHHO YTBEP)KIATh: IPHU
BBIXOIE HAa KWTANCKHE TOPIrOBbIE IUIOMIAJAKA WIPOKUA JOJDKHBI YUHUTHIBAThH
0COOEHHOCTH HAITMOHAILHOTO MEHTAJMTETA U TOPTOBBIX TPAAMIINM, YKOPEHEHHBIC
B KATANCKOM JIEJIOBOM KYJIBTYPE.

Cpeny HMX BaKHEHINYIO pojib urpaeT Konuemmus «[yanbcm» (X k) —
BBICTpAaMBaHUE OTHOILICHHI MMeEEeT peliaroiee 3HaueHue. [IpuHuunuanbHo BaXkHO
JUYHOE JI0BEpUE, KOTOPOE IMOCTENEHHO (POPMUPYETCS B MPOLECCE COLMAIBHOIO
B3aumojieiicTBua. llocTpoeHue JOJATOCPOYHBIX  OTHOIIEHUNW  CHOCOOCTBYET
COTPYAHHYECTBY U yCIIeXy B OM3HECE.

He Menee BaxkHa KOHIENIUSA «MsHbBIBED ([H F ), 03HaYaroOIas yBaKEHHE H
penyraiuio B odmectse. CoxpaHeHne «COOCTBEHHOTO JIUIAy U «JIHIA» MapTHEPOB,
MPOSIBIICHWE yBaXXCHUs, u30exkaHUe MyOIMYHOW KPUTHUKH, CIHOCOOCTBYIOT
TapMOHUH U JOBEPHIO.

B KHP nomnepkanne MEXIMYHOCTHOM TapMOHMM U arMocepbl
COTPYJIHUYECTBA B COLIMYME HMMEET pellaroilee 3HaueHue. JlenoBas mpakTHUKa
MPEUMYILIECTBEHHO HalpaBieHa Ha u30exaHue KOH(POHTAIMHU, TOCTHKECHHE
B3aMMHOM BBITOZIbI, TOMCK OalaHca — B TOM YHUCJI€ SKOHOMUUYECKUX UHTEPECOB.

BzaumoperictBue ¢ OpeACTABUTENSIMM ~ KWTAUCKUX ~ KOMIIAHUA U
MOTPEOUTENSIMU  3a4acTyt0 TpeOyeT TepneHus, OTHUMAET BpEMs, HCIOJIb3YET
(OpPMBI «HETIPSIMOT0» OOIIEHUS, TP KOTOPOM Ba)KHO IMOHUMATh CKPBITHIN CMBICT,
1 0COOCHHO — COOJTFO/IaTh NEePAPXHUIO.

busnec Ha kuTailickux mar@opmMax YacTO 3aBHCHUT OT MOCTOSHHOIO

B3aMMHOTO OOMEHa yéiayramMmmu W  MHOXCCTBA CHMBOJIHMYCCKHX  KCCTOB,
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JEMOHCTPUPYIOIIUX YBaXEHHE K mnapTHepy. Vcnonp3oBaHHE JOBEPEHHBIX
MOCPEIHUKOB, MECTHBIX KOHTAKTOB BAa)XXHO JJISI YCTAHOBIICHUS [IOBEpUS U
YCTAHOBJIEHUSI MEXKKYJIBTYPHOTO B3aMMOTIOHUMAHMUS.

[Ipu 3TOM TIeperoBOpHI O IIEHe — OOBIYHOE M OXKHJAeMOE SBICHUE (HEPEIKO
MepBOHAYAIbHBIC IICHOBBIE TIPEIJIOKEHUSI YacTo 3aBbllieHbl). [leperoBophl
OCHOBaHbl Ha OLICHKE KadyecTBa M IIOMCKE BBITOJ MJId JABYX CTOPOH TOpra.
[loHumanue 3TUKETa, YBAXKUTEIbHOE OONIEHUWE, YYTKOCTb K KOHTEKCTY
HEOOXOMUMBI Il TMOCTPOCHHUS YCIEIIHBIX W YCTOMYMBBIX MapTHEPCKUX
OTHOIIICHMH.

[IpoBeneHHBI  aHANW3  CBHUJAECTEIBCTBYET: BBISABICHHBIC  KYJBTYPHBIE
0COOCHHOCTHU MOJYEPKUBAIOT BAXKHOCTh MOCTPOCHUS YBAKUTEIBHBIX, TEPIETUBBIX
OTHOIIIEHWM KaK OCHOBBI YCIICITHOTO TPEWJIMHra Ha KHUTANCKHX IuiaropMmax.
UrnopupoBanue 3Tux (aKTOPOB MOXKET MPUBECTH K HEIOMOHUMAHUIO, TOJIPHIBY
NOBEpUSI M YMOYIICHHBIM BO3MOXKHOCTSIM B  CIIO)KHOM PBIHOYHOW, BBICOKO
KOHKYPEHTHOU cpejie.

Ha cnepgyromem »srane wHccienoBaHUs Mbl  IUIAHUPYEM  MIPOBECTHU
CPaBHUTEIIbHBIN aHAJIN3 SBHBIX W HESABHBIX U3JIEPIKEK, CBSA3AHHBIX C TOPrOBBIMU

IIeperoBopamu, 1o CACIIKaM C pa3HbIM HAIIUOHAJIBHBIM COCTABOM YUYAaCTHHUKOB.
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