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Mockoeckuii nedazozuueckuil 20cyo0apcmeerblil yHugepcumem
MAPKETHUHI' OBBIE HHCTPYMEHTBI MEXKJIYHAPOJHOM
KOMITAHUUA U UX KIIACCUDPUKAILIUSA
AHHOTAIUSI: 68  OQHHOU  cmamve  ONUCLIBAIOMCA — MAPKEMUH208ble
UHCMPYMEHmMbl  NOBLIULEHUSL  KOHKYDEHMOCNOCOOHOCIU — MeHCOYHAPOOHOL
KOMNAHUU, NPOBOOUMCSl UX  KIACCUPUKAYUS, PACKPLIBAemCs pOodb 8
coepemeHublX  ycnosusx.  [enaemcs  6bl800,  UMO  MAPKEMUH208ble
UHCMPYMEHMbl USPAIOm KAI0Uesy0 CMpame2ulecKyro poiib 6 hopMuposanuu u

VKpEeNnieHuu KOHKYPEeHMHbIX NPEUMYyuecme MeicoyHapoOHbIX KOMNAHUIL.
KiloueBble  cjI0Ba:  MapkemuHeo8as — cmpamecus, — MApPKemuH208ble
UHCMPYMeHmbl, KOHKYPEHMOCNnocoOHOCmb, OpeHO, yugposou mapkemume,
UHHOBAYUOHHAS Ouppepenyuayus.
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MARKETING TOOLS OF AN INTERNATIONAL COMPANY
AND THEIR CLASSIFICATION
Abstract: This article describes marketing tools for enhancing the
competitiveness of an international company, classifies them, and explores their
role in today's marketplace. It concludes that marketing tools play a key
strategic role in shaping and strengthening the competitive advantages of
international companies.
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B ycnoBusx »KOHOMHYECKOW TIio0anu3alud W Bce Oojiee KECTKOU
MEXIYHApOJAHONM  KOHKYpEHUMH  OOeCleYeHHe  KOHKYPEHTOCIOCOOHOCTH
MEXIyHAPOJHBIX KOMMIAHUU MpuoOpeTaeT ocoboe 3HaueHue. B coBpeMeHHOI
SKOHOMUYECKOW  JUTEepaType KOHKYPEHTOCHIOCOOHOCTh  MEXIYHApOIHBIX
KOMITAaHUW TTOHUMAETCSl KaK CJIOXKHAas M TUHAMUYHAs CIIOCOOHOCTH MOCTOSIHHO
CO3/1aBaTh YHUKAIbHYIO IEHHOCTh Ha TJOOANBbHBIX PBIHKAX, MPEBOCXOAMTH
MHOTOHAIIMOHAJIBHBIX KOHKYPEHTOB U alaliTUPOBATHCS K MHCTUTYLIMOHAIBHBIM,
TEXHOJIOTUYECKUM U MAKPOIKOHOMUYECKUM U3MEHEHUSIM.

MapkeTHHroBbIE MHCTPYMEHTBI, MPH CHUCTEMATHUYECKOM pPAaCCMOTPEHUH,
IPEJICTaBISIIOT COOOWM psii yHpaBlIsieMbIX IE€PEMEHHBIX, HAIpaBJIEHHBIX Ha
CO3/IaHME€ YCTOWYMBOTO KOHKYPEHTHOTO MPEHMYIIECTBa AJSl MPEINpHUITHIA Ha
3apyOeXHBIX phIHKaX. IHHOBAIIMOHHBIE HHCTPYMEHTHI MaPKETHHTA, OCOOCHHO B
nudpoBoil cpenie, MOMOTAaOT KOMIAHUSM BBIICTUTHCS Ha (OHE KOHKYPEHTOB
Yyepe3 YHUKaIbHOE MO3UIIMOHUPOBAHNE, IEPCOHATU3UPOBAHHBIE KOMMYHHUKAIIH
U aJlalITUBHBIA KOHTEHT.

Knaccugurayua maprxemuneogolx uncmpymenmos.

1. MUHCTpYMEHTBI IPOAYKTOBOM ITOJUTHKH.

JlanHast rpynma HMHCTPYMEHTOB HampaBlieHa Ha (opmupoBaHHe
[IEHHOCTHOTO  TPEIJIOKEHHUS, PEJIEBAaHTHOTO JJiA  IIeJIEBBIX CETMEHTOB
WHOCTPAHHBIX PBHIHKOB. KiltoueBble 3IE€MEHTHl  BKIIIOYAIOT:  aJanTarlus
OPOJYKTOBOTO  mopTdesns,  JOKanu3alus  OpeHaa,  MHHOBAIIMOHHAS
auddepeHnranus npoayKToB, yIpaBiIeHHE KU3HEHHBIM ITUKJIOM MPOIYKTa Ha
MEXIyHapOAHBIX PhIHKAaX

1.  WHCTpyMEHTHI IIEHOOOPa30BaHUS.

[lenoBbie UHCTPYMEHTHI o0OecreynBaroT OanmaHc MEXIY
KOHKYPEHTOCIIOCOOHOCTbIO, MAap>KUHAJIBHOCTHI0O W MaKpO3KOHOMHUYECKHUMHU
pUCKaMU: muddepeHIupPOBaHHOE [IEHO0Opa30BaHuUE, CTpaTeruu
NPOHUKHOBEHUS W CHATHUS CIUBOK, YIPaBJICHUE BATIOTHHIMH U (PUHAHCOBBIMH

pUCKaMHU, IMTPOrpaMMBbI JIOAJIBHOCTH U CTUMYJIHUPYIOIICTO LICHOO6p330BaHI/I5{.
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2. HHcTpyMeHTH JUCTpUOYLMH U YIpaBJICHUA KaHaJaMHU
cObITA.

[Ipy MCHONB30BaHUM 3THUX HHCTPYMEHTOB 3(PPEKTHUBHOCTh KaHAJIOB
cObITa oOmpenensieT AOCTYNHOCTh NPOAYKUMM W KAauecTBO OOCITyXKMBaHUS
KJIMEHTOB: BBIOOP apXUTEKTYphl KaHAJIOB CObITA, ONTUMHU3ALUS JTOTMCTUYECKUX
LEMOYEK, OMHUKAJIbHAsI MHTETpalusl, CTpaTernyeckrue NapTHEPCTBA.

3. MHCTpyMEHTbl KOMMYHHUKAallHOHHOTO IIPOJBHKEHUSI.

KoMMyHMKaIIMOHHBIE HHCTPYMEHTHI (POPMUPYIOT Y3HABa€MOCTh OpeH/a U
CTUMYJHMPYIOT TMOKyMNaTeIbCKOe TMOBEACHHUE: IHU(PPOBOM MapKETHUHT H
TapreTUpOBaHUE, YNPABIECHUE PENMYTAlMEe M KPU3UCHBIMHU KOMMYHUKALMSIMH,
MHTErPUPOBAHHBIE MApKETUHTOBbIE KOMMYHUKAIUH, TJ100aJbHbIE KaMIIAHUH C
JIOKaJIbHOU ajanTanuen.

4.  VHCTpYMEHTHI aHAJIUTUKHU U TEXHOJIOTMUECKON MOJAECPKKH.

Ob6ecneunBatoT 3((PEKTUBHOCT MPUMEHEHUSI BCEX MPEAbIAYLIUX TPYIII
uHcTpyMeHToB. Hanpumep, CRM - cucreMsl ynpaBiieHHs B3aUMOOTHOILIEHUSMHU
C KJINEHTaMU, UCKYCCTBEHHBIM HHTEIJIEKT U pyrue (cM. Tadm. 1).

Tabmuua 1 — MapKeTUHIOBbIE HHCTPYMEHTBI MEXAYHAPOIHON KOMITAHUA

Kareropus Teopernyeck Konkpernsie Oxupgaemble
LeneBbie pyHKUMHU
HHCTPYMEHTOB as 0a3a HHCTPYMEHTBI pe3yJabTaThl
[IpoayxToBas Kounenmus  Apanranus dopmMupoBaHUE TloBbr1IEHME
MOJIATHKA 4P/7P; RBV- mponaykra, pEIIEBAaHTHOTO JIOSITBHOCTH,
TEOpHs JIOKaIU3alus LIEHHOCTHOTO CHUKEHUE
OpeHna, MIPEATIOKECHUS OapbepoB BXOj1a,
MHHOBAalIMOHHAs YCUJICHHE
muddepeHunanmys, mudepeHnranm
ynpasnenue JKLT
[lenoo6pa3oBanu Teopus Huddepenunponan bananc YcroituuBas
e LIEHOBOM HOE KOHKYPEHTOCIIOCOOH NMPUOBLIHLHOCTH,
3JIACTUYHOCTH LIEHOOOpa30BaHUE, OCTU U MUHHUMM3ALUA
; CTpaTeruu MapXUHAJIBHOCTH  MaKpPOIKOHOMHUYEC
TPaHCAKIMOHHIPOHUKHOBEHUS/CH KHX PUCKOB

bIC U3CPIKKU ATHA CIIUBOK,
BaJIFOTHOC
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Kareropus Teopernueck
HHCTPYMEHTOB as 0a3a

VYnncansckas
Huctpubyuus u

MOJENb;
KaHaJbel cObITa

Teopus ceTeit

Kounemnmus
KommyHnukanmon

IMC; Teopus
HOE

nuddys3un
MPOJBMKEHUE .

MHHOBAIAHA

Data-driven

marketing;
Ananurtuka u TEeOpHs
TEXHOJIOTHH IMHAMHYECKHU

X

CII0COOHOCTEN

Takum  oOpazom,

KOHKYPEHTOCTIOCOOHOCTH

KonkperHsie Oxuraemblie
HeaeBbie pyHKUIMHU
HHCTPYMEHTBI pe3yabTaThl
XEIKUPOBAHUE,
MpOrpaMMBbI
JOSUTBHOCTH
Bri6op
APXUTEKTYPhI
KaHaJoB, Pocr xoHBepcun,
Obecneuenue
JIOTUCTUYECKAS COKpalIeHHe
JIOCTYITHOCTH 1
ONTHUMU3ALINS, [IUKJIA TIOKYTIKH,
. KadecTBa
omnichannel- yCKOpeHHue
KJIIMEHTCKOTO OTIhITa
WHTETpaIus, MacITaOupOBAHMS
CTPAaTETNYECKUE
IapTHEPCTBA
WNHTterpupoBanHbie
KOMMYHHUKAIUH,
. VBennuenue
nudposoit
0XBarta, pocT
MapKETHHT, ®opMupoBaHue i
BOBJICYEHHOCTH,
aJanTUBHbIE Y3HaBa€MOCTH U
YKperieHne
riobanbHbIE JoBepus K OpeHay
penyTalMoHHOr0
KaMIIaHUH,
KanuTaia
yIpaBJICHHUE
pernyTranuei
CRM/CDP-
Ontumusanus
CUCTEMBI,
O06ocHOBanue OromKera,
MapKETHHI OBas
YIPABJICHUECKUX MOBBIILICHHE
a”HainuTuka, Al- .
pelIeHnii Ha OCHOBE CKOPOCTH PEaKIUU
WHCTPYMEHTBHI,
JAHHBIX Ha PbIHOYHBIE
KOHKYpEHTHas
W3MEHEHUS
pa3Bezka
MAapKETUHT OBBIC MHCTPYMCHTBI MOBBIIIICHUSA
MEXKTYHAPOTHON KOMITaHUH MOYKHO

KHaCCI/I(i)I/IHI/IpOBaTB o CiICAyromuM KaTeropuiam: IIPOAYKTOBASA IIOJIUTHKA,

IEHO0Opa30BaHue,

TUCTPUOYITUS ¥ KaHaJIbI

C6BITa, KOMMYHHKAITHOHHOC

IMPOABHKCHHUEC, AaHAJINTUKA W TCXHOJIOTUH. MapKeTI/IHFOBBIG HHCTPYMCHTEI
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UTPAIOT KIIOYEBYIO CTPATETHYECKYI0 pOJib B (POPMHUPOBAHUU U YKPEIJICHUH

KOHKYPEHTHBIX IPEUMYILIECTB MEKIYHAPOIHBIX KOMITAHUH.
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